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Partners with Youkilis

HighRoads, the company helping FORTUNE 500 employers deliver
high-quality and cost-effective health and welfare benefits, is

HI hRoadS partnering with Kevin Youkilis Hits for Kids program to raise funds
and volunteer efforts to benefit children in New England. Kevin

BETTER BENEFITS  Youkilis Hits for Kids rallies local and corporate support for
existing community-based charities and organizations dedicated to
San Francisco Pilots Envista Software as a Service

improving the health and well-being of children.
Envista is a provider of web-based software for the management
oversight of infrastructure that is built and maintained by utility
companies and government agencies. The recently launched Envista
@4 solution enables San Francisco to coordinate construction and

Audience Acquisition Climbs Daily

OwnerlQ has achieved another important audience milestone as new
members are now growing at a rate of more than 100,000 per
month. This is compelling proof that consumers are actively
engaged and interested in their comprehensive network of consumer
self-support Web sites which cover all product categories from audio
to wireless. With nearly one million registrants, their rate of
audience acquisition is climbing daily. www.ownerig.net

www.highroads.com

maintenance projects with utility companies on an online map,

thereby reducing street cuts. San Francisco is the largest city to date
env'sta to participate in the Company’s pilot program. Check out their three

minute demo at www.envista.com

Growth and New Market Expansion

Armed with a unique and award-winning IP telephony solution
M designed for small to mid-sized businesses, Whaleback Systems has
put together six consecutive quarters of accelerated growth in

revenue bookings and new customer acquisition. The Company has
m ﬂ g ﬂ[ signed and activated telephone stations on its CrystalBlue Voice
Service at a brisk 35% quarterly growth rate while tripling the
SYSTEMS" cumulative value of its long-term managed service agreements
during the last 12 months. Whaleback now serves over 200
commercial accounts with many thousands of users in 10 major

metropolitan markets. www.whalebacksystems.com






